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Annotanus: CTpaTeruyeckue TPeHIbl U 3aKOHOMEPHOCTH MEHSIOT OPTraHH3alMOHHBIN, KITUEHTCKUN
1 MHCTPYMEHTAJIbHBIN JTaHAMa(T KOMIIAHUH JIETKOH MPOMBIIUIEHHOCTH M MHLyCTPUH MOJIbl. AKTYaIbHOCTb
BbIOpaHHOHN TEMBbI CBs3aHa C JOMUHHPOBAHMEM TPEHJIA YEJIOBEYHOCTH (AMIATUYHOCTH) B CTPATErMUECKOM
OpenauHTe. YCIeX CTpaTernuyecKoro pa3BUTHsI OPEHJIOB 3aBUCUT KaK OT MPABUIBHBIX CTPATETHUYECKUX
pelIeHui, Tak ¥ OT MoJdy4aeMol HH(OpMAMK O KIUEHTaX U UX MOTpeOHOCTAX. CIIOCOOHOCTh KOMIAHUH
OTCIICKMBATh KJIMEHTCKUH MyTbh, BBIOUPATh PEJICBAaHTHBIC HHCTPYMEHTBI CTPATETHYECKMX KOMMYHHUKALUI
M CO3/1aBaTh MePCOHUMUIIMPOBAHHBIC IECHHOCTHBIE MPEIOKEHHSI HEe00X0IUMa JIUISI YyTKOW peakiuu
Ha MPENOYTEHHS KJIMEHTOB B PEKUME peajbHOro BpeMeHH. Llebio paboTh SIBISIIOCH BBISIBIICHHE 0COOCHHOCTEH
TUTSL pa3paboTKH 3P PEKTUBHBIX CTPATETHUECKUX MPHOPUTETOB B 00JIACTH YEIIOBEYHOCTH y OPEH/IOB JIETKOU
MPOMBIIIICHHOCTH U HHIYCTpHU MOJIbl. HoBH3Ha paboThl 00yciIoBIIeHa Ci1a00i H3yUYEeHHOCTHIO TEMBI B HAYIHOH
JIUTepaType Uil NPEANPUATHN JIETKOW IPOMBIIIJICHHOCTH U MHIYCTPUU MOJbl. B craThe mcnonb3oBanu
TpaJULHOHHBIE METO/Ibl HAYYHOTO UCCIICIOBAHNUS — AHAJIU3 ¥ CUHTE3, abCTparupoBaHue, 0000LIeHE U CPAaBHEHHE.
CraTbst OCHOBaHA Ha TEOPUU M METOJOJIOTHH cTpaTernupoBaHus akaaemuka B. JI. Ksunra. B pabore 6puta
MpeJIokKeHa CTpaTernueckas KOHIENTyalbHasi MOACIb PA3BUTHS YEJIOBEUYHOCTH (SMIATHYHOCTH) Y OpeH-
J0B. Mcronp30BaHue 1aHHOW MOJENIM OJDKHO IPUBECTH K TOMY, YTO OPraHM3alus IIOJIy4YUT HOBBIH 00pas3,
UMUJUK 1 ICTOBYIO penyTanuio. beumu copMynnpoBaHbl METOI0IOTHUECKIE PEKOMEHIAIUH, KOTOPBIE MOTYT
HAaWTH MPaKTUYECKOe MPUMEHEHHUE NPH Pa3padOTKe U pealu3aluu CTPATernil Pa3BUTHUSI KOPIOPATUBHBIX
OpeHI0B.

KiroueBble ciioBa: jierkasi IpOMBIIUICHHOCTb, HHIYCTPHSI MOJIbI, CTPATETHsl, CTPATerHueCKHil TIPUOPHUTET,
OpeHn

Huruporanue: Xpopoctsinas A. C. Ctparernyeckas TpaHcopmalius OpEHI0B JISTKOM MPOMBIIIICHHOCTH
u uHaycTpun Moasl // CtpaterupoBaHue: Teopus u npakTtuka. 2023. T. 3. Ne 1. C. 86-96. https://doi.
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Abstract: Strategic trends and patterns change the organizational, consumer, and instrumental landscape
of the light industry and fashion companies. The current development of strategic branding is connected
with the humanity (empathy) trend. In strategic branding, success depends on the right strategic decisions
and customers’ feedback. Companies need to track consumer behavior, select relevant strategic communication
tools, and create personalized propositions if they want to provide a sensitive response to customer
preferences in real time. The present research objective was to identify effective strategic priorities in brand
humanity in textile, footwear, clothing, and fashion. The task is relevant because brand humanity remains
understudied in the spheres of light industry and fashion. The research relied on such traditional methods
as analysis, synthesis, abstraction, generalization, and comparison, as well as on the theory and methodology
of strategizing developed by V.L. Kvint, Doctor of Economics and a Foreign Member of the Russian Academy
of Sciences. The paper introduces a strategic concept for brand humanity development. This model can provide
companies with a new image and improve their reputation. The article also contains some methodological
recommendations that can find practical application in the corporate brand development.
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BBEJEHUE

B »smoxy akTHUBU3alMH COLMAIBHBIX MeAua u
TOTAJIBHON IU(POBU3ANUU IMOTPEOUTENN paccMat-
pUBaOT KOMMEpYECKHE TOBAaphl W YCIYTH, Tpe.-
cTaBjcHHbIe B (OpME CTPATErHYCCKUX OpPEeHJIOB,
KaK eIle OJUH CImoco0 BBIPa3UTh CBOK YHHU-
KallbHOCTh M WHIWBHIyaIbHOCTh. «bpeHmsl, crio-
COOHBIC aNanTUPOBaTh MPOJAYKTHI M CBSI3aHHBIC
C HUMHU BIICUYATJICHUS [UJIsl YJIOBJICTBOPEHUS WH-
JIUBHTyaJIBHBIX TIOTPEOHOCTEH IMOKyNaTeNnei, cMo-
ryr OoJiee YCIEIIHO MPHUBJICKATh CTOPOHHUKOB
W PacCYMUTHIBATh HA IMOBTOPHBIC TOKYIKH, TEM cCa-
MBIM (DOPMHPOBATE JOATOCPOUHYIO JTOSILHOCTE .
PazBuTne TexHomoruii B obnactu qu3aiiHa, KOHCTPY-
WUPOBaHMsI, MPOU3BOJCTBA, MApPKETUHTA W MPOJAK
MTOMOYKET KOMITAaHHSAM JIETKON TPOMBIIIIIEHHOCTH 1
WHJYCTPUU MOJIbl WHIAUBUIYAIH3UPOBATH TOBAPHI
U yciayrd B OonbIIUX oO0bemax 0e3 3HAYMTENbHO-
ro yBenwdeHus 3arpaT. lloBellieHwWe cTaHIapTOB
KauecTBa W YJYy4lIeHHE KIMEHTCKOro CepBHUCa
JIOJITO  OBLTM  OCHOBOW  JIONTOCPOYHOT'O  Pa3BHU-
THsi OpeHnoB. B mampHedmeM K 3TOMY mOOaBSITCS
CIOCOOHOCTH ObICTpee aAaNnTUPOBATHCS K HOBBIM
TEXHOJIOTHSAM W pearupoBaTh Ha PBIHOYHBIE W3-
MCHCHHS, a TaK)Ke OICHHBATH OOIIECCTBEHHYIO d(-
¢exktrBHOCTh. JKecTkass KOHKYPEHIUS Ha PBIHKE
MOTPEOUTENBCKUX TOBAPOB B YCIOBHSIX TII00ATBHOTO
PBIHOYHOTO MPOCTPAHCTBA BBIHYKIACT KOMIIAHUHU
paspabaThiBaTh ~ WHAMBUAyaJdbHbIC I[ICHHOCTHBIC
MPEIOKEHNS U YYUTHIBATh MPEIIOYUTAEMBINH TOH
o011eHus, yI00HOE BpeMs U BUJ KOMMYHHKAIUH.

PE3VJIbTATBI U UX OBCYXKIEHUE

Bausinue rino6ajabHBIX TPEH/I0B
HA CTpaTernyeckoe pa3BuTHe NMpeaNPHATHI
JIETKO#i MPOMBINIJIEHHOCTH M WHIYCTPHU MOJbI

https://doi.org/10.21603/2782-2435-2023-3-1-86-96

I/IHHOBaHI/II/I CTaHYT OCHOBHBIM CTPaTCTUYCCKUM
baxTopom,
CYBEPEHHUTET, a Tarkke 3(P(PEKTUBHYI0 KOMMYHHKa-

O6CCHC‘II/IBaIOIIII/IM TEXHOJIOTUYCCKHUI

nuro Openna ¢ mokymarenem B 2030 r. HoBrie TexHO-
Joruu OyayT BBITOTHSATH KIIOUEBbIE CTPATETHIECKHE
IEJTH 10 TTOBBIIIIEHUIO BOBJICYEHHOCTH IMMOTpeduTemneit
B TMAJIOT ¥ OTHOIIIEHHUS C OpeHIaMu.

B Onumxkaiimee aecaruierne Ha (oOHE pacTyulieH
aBToMaTH3aluu eme Ooyiee IIEHHBIMH CTaHYT de-
JIOBEYECKHE CMIOCOOHOCTH, a TaKkKe KpPeaTUBHOE BH-
JIeHUue, TBOPUYECTBO M MHHOBAIIMOHHOCTb. bpeHnsl,
KOTOPBIE YCIIEIIHO BOIIOTST 3TO B CBOEM IIPOJYKTE,
ocTaHyTcsl (PaBOpUTAMU Y MTOTPEOUTEIICH.

IIpornoszupyetcs, uto k 2030 r. KOMMepuecKas
MPOIYKIHs Oy/AeT MapKHUPOBAaTHCA B COOTBETCTBUH
C TeM, C/CTAHBI JTH OHH YCIOBEKOM HIIH POGOTOM .
DopMHUPOBAHUE UYETOBEKOICHTPUUHOCTH JOJIKHO
CTaTh OJHUM M3 KPYNHBIX CTPATErHYECKUX IPHUO-
PHUTETOB, T. K. TOTPEOUTENH, KOTOPbIE UMEIH yaad-
HBI YeNOBEYECKUH OMBIT paboThl ¢ OpeHaoM, Cco-
BEpIIAT IOKYIIKY, IOPEKOMEHIYIOT JpYy3bsIM U
3HAaKOMBIM, T. €. OyAyT YIOBIETBOPEHBI H OCTa-
HyTCS JIOSUIBHBIMH K JTOMYy OpeHay. YemoBeko-
[EHTPUYHOCTHh OyAEeT JOMHHHPYIOIINM aTpUOyTOM
NpeMUalIbHBIX OpEHIOB, T. K. y OpeHIOB JaHHOU
KaTerOpuu LEHUTCA PYYHOH TpyA, MaCTEpCTBO
M3TOTOBJICHHS, TPAIHIIMH I HACIE/UC .

[Mannemust koponaBupycHoil uapexuuun COVID-
19 u rmnobOanpHBIE TEOMONUTHYECKHE COOBITHS
YCKOpWJIM HM3MEHEHHS B IEMOYKe J00aBICHHON
CTOMMOCTH KOMMEpPUYECKHX MpPOAYKTOB M YCIYyT
NPEANPUSATAN JIETKOM MPOMBIIUIEHHOCTH W HUH-
nyctpun  Mozbl. CrpaTtermueckoi TpaHcopma-
UM TOABEPIIUCH OW3HEC-TPOLECChl, CBS3aHHBIC
C JIOTUCTUKOW M @poJakaMH, a TakXe cTpaTe-
IrHYEcKUM OpeHJuHroM. HecucTemHble PHCKH yc-

! Kakue U3MEHEHUS JKIYyT B OymylieM pUTein Ha neHTpanbHbIX ynunax. URL: https:/www.logistika-prim.ru/press-releases/kakie-izmeneniya-zhdut-v-

budushchem-riteyl-na-centralnyh-ulicah (nara o6pamenus: 06.01.2022).

2 White G., Nafees L. Is the influencer I follow human or robot? The value of computer-generated imagery influencers to luxury brands // GLIMS Journal
of Management Review and Transformation. 2022. Vol. 1. Ne 2. P. 215-230. https://doi.org/10.1177/jmrt.221103552

* Baudier P., de Boissieu E., Duchemin M.-H. Source credibility and emotions generated by robot and human influencers: The perception of luxury brand
representatives // Technological Forecasting and Social Change. 2022. Vol. 187. https://doi.org/10.1016/j.techfore.2022.122255

+ XBopoctsHas A. C. CtparerupoBaHie HHIYCTPHH MOABL: Teopus U mpakruka. CI16.: C3UY PAHXuI'C, 2021. 272 c.
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KOPIJIA CTpareruto nudpoBu3anuu. DIEKTPOHHASL
TOPTOBJISI Ha BpeMs AUCTAHIIMOHHOTO pEXHUMa
paboTel W O00y4YeHHs cTaja EJIMHCTBEHHOW BO3-
MOXXHOCTBIO peallu3allii TOBapoB M YCIyT, a
9KOJOTHYHOCTh M OCO3HAHHOE IMOTpeOsieHne —
[JI00QJIBHBIMU, HAllMOHAJIBHBIMU M PETHOHAJIbHBI-
Mu TpeHmamu. [loTpeOutens cram memath BBEIOOD
B TOJIb3y OCO3HAaHHOTO IMOTPEOJeHUs, YTO MPHUBO-
JIIUT K COKpAaIICHUIO MOKYNOK WIM K OOJbIICH
pallMOHAIIBHOCTH  WCTONb30BaHNuA. KimeHTckue
MPEANOYTCHHS] CTaJld OT/AaBaThCsl TeM OpeHaM,
KOTOpbIE aKIICHTHPYIOT BHHUMaHHE Ha STHYHOCTH,
3a00Te 00 OKpy’Karommiel cpeie M HE HUCTOIIUTEITh-
HOMY HCIIONB30BaHMIO pecypcos””’. IIpexnpusTus
JIETKOM TIPOMBINUICHHOCTH W WHIYCTPUU MOJIBI
B OTBET Ha M3MEHEHHE MMOTPEOUTETHCKUX IEHHOCTEH
W TPEeANoOuYTEeHUNW H3MEHSAIT HE TOJIBKO JW3alH
B CTOPOHY MHOTO(QYHKITHOHAILHON U 3KOJIOTHYHOMN
YIIaKOBKH, HO W pa3pabaThIBAIOT HOBBIE OM3HEC-
MoJIeNH — nepepaboTKa, MOBTOPHOE UCIOIb30BaHHE
TOBapoB M T. A. ESG-cTpaTernpoBaHue Takke CTano
CTPATErHYeCKUM IPHOPHTETOM .

Henb3st HE ynOMSIHYTHh 3KOJIOTUYHOCTH OPEHJIOB
u ux OepexHOe OTHOIIEHHE K OKpPYXKAoIeMy
MHUDPY, KOTOPOE€ XKIyT W OHOOpPSIOT MOTpeOuTemH.
K 2030-my r. MHOTHE OpeHIIbI, UCTIOJB3YIoNue Oa-
30BYI0 KOHIIENITYaJIbHYI) JKOHOMHUYECKYID MO-
JieJb OBICTPOH MOJbI, IUIAHUPYIOT NPAKTUYECKH
MOJIHOCTBIO TIEPeHTH K mepepadaThiBaeMbIM pe-
cypcaM H BBITYCKAaThb HOBBIE KOJUICKIIUH, YTH-
NU3MPOBAB cTapeie. B CHy BOCTPeGOBAHHOCTH
OHJIAWH-IIOMNIIMHTAa MHOTHUE OPEHJIBI MOTYT CJEJaTh
yrop Ha OecIUIaTHYIO IOCTaBKY CBOEW MPOMYKIIHH,
3aKJIFOYMB JOTOBOPBI WU (POPMBI CTPATErHUECKOTO

NapTHEPCTBA C KyPhEPCKUMH CITyKOaMu.
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2023. Tom 3. Ne 1

Taxke KITtOYEBBIM (AKTOPOM CTPATETUYECKOTO
ycrnexa OyIymero sBIseTCSl COIManbHAas OTBET-
CTBEHHOCTb, T. €. OTBETCTBEHHOE OTHOLICHHE K
coOCTBeHHBIM paboTHHKaM W morpeburensMm. OO0-
HICCTBOM IOOMLIPSICTCS TEHICHIUS Y4YacTUs KOM-
NaHUH B OKA3aHUM [OMOIIU HYKJAIOIIUMCS,
a TaKXKe B OpTraHM3ali TPHUIOTOB, HHTEPHATOB
U OOJIbHMII WJIM B Pa3BUTHM HHBIX (Gopm Onaro-
TBOPHUTEIBHOCTU. DTO (POPMUPYET U YKPEILISAET JI0-
SUTbHOE OTHOIIEHHWE OOINEeCTBEHHOCTH K OpeHny,
a TaK)Ke MPUBJICKACT HOBBIX KIIMCHTOB.

B cuny Toro, 4ro Mup THEpeRUT TIIOOAITBHYIO
MaHAEMHUI0 KOPOHABUPYCA, OYECBUIHBIM SIBIISIETCS
TOT (haKT, YTO KOMIIAHUM MOTYT BECTH JeJia B JIUC-
TaHOUOHHOM (opmate. TpynoBbie pecypchbl MHO-
TUX WHAYCTPUA W ydYamIuecs pa3IndHBIX CTyIe-
Hell 00pa3oBaHUsl aJaNTUPOBAIHCH IOJ W3MEHHUB-
mvecs yCJIOBUS JKM3HU W pPa3BUTHE YIAICHHBIX
dbopmaTroB paboTel W oOydeHUs. M3meHuncs u
¢dopmaT mpe3eHTalMii HOBOW KOMMEPUYECKOHW Mpo-
IyKIUA — BUPTyaJbHbIE TIOKa3bl MOJ OpEHI0B
OJIeKIBl U aKCECCyapoB, MUCTAHIIMOHHBIE 3aITyCKH
MPOJIaXX HOBBIX aBTOMOOWJIBHBIX OpPEHJOB U T. .
AKTHBHO pa3BUBAaKOTCSI WHBIE (HOpMaThl pocTa
BBICTABOUYHO-SIPMapOYHOU 0Tpacnnlo. Takoit dop-
MaT I03BOJIIET Pa3MECTUTHh OOJbIIee KOJIUYECTBO

3puTenel, 4eM BMelaeT B ceds Kakoe-Inbo
¢busnyeckoe moMeLIeHHE. 3HAYUTEIBHO BBIPOC
o0beM MIaTGOpPMHU3ALUN SKOHOMHKH: OHJIANH-

m1aThOpMbl, MHTEPHET-Mara3uHbl, MapKETIUICHCHI,

CTPUMUHIOBBIC IUIOINAJAKHM U yqe6HLIe CCpBU-

cel. OHM BCe TOIYYWJIM NPUTOK TMOJb30BaTeE-
JIeH, YTO TOCTOCOOCTBOBANIO eIe OOJNbIIeMy HX
CTPATErMYecKOMY pa3BUTHIO, a TAKXKE CO3aHUIO

HOBBIX KOHKypeHTOCHOCO6HHX CCPBUCOB.

s Dasgupta R. Financial performance shortfall, ESG controversies, and ESG performance: Evidence from firms around the world // Finance Research

Letters. 2021. Vol. 46. https://doi.org/10.1016/j.fr1.2021.102487

¢ Elkington J. Towards the sustainable corporation: Win-win-win business strategies for sustainable development // California Management Review.

1994. Vol. 36. Ne 2. P. 90-100. https://doi.org/10.2307/41165746

7 XBopoctsanas A. C. 3apybexnas npakruka ESG-cTparernpoBanust JIETKOW MPOMEBIIIIEHHOCTH B MHIyCTpun Mojsl // KpeartuBHas skonomuka. 2022.
p Py p p p p yerp p

T. 16. Ne 5. C. 1863—1878. https://doi.org/10.18334/ce.16.5.114637

¢ XBopoctsHast A. C. ESG-cTparerupoBaHue IpOMBIIIICHHBIX KOMIIAHUN: OT€UeCTBECHHBIN 1 3apyOe:KHBIH ONBIT // DKOHOMHUKA IPOMBIILICHHOCTH. 2022.
T. 15. Ne 3. C. 334-343. https://doi.org/10.17073/2072-1633-2022-3-334-343

° Tam xe.

10 CtparerupoBaHHe OTPACIH TypHU3Ma U BBICTaBOUHO-pMapodHoi aestensHocTh B Kysbacce / mox pexa. B. JI. Ksunta. KemepoBo: KemepoBckuit
rocyaapcTBeHHblil yHuBepcuteT, 2021. 371 c. https://doi.org/10.21603/978-5-8353-2718-8
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Crtparerunieckoe pa3BuTue TpeHaa
4eJI0BEYHOCTH Yy OpeH/10B

TpeboBanusi morpeduteneil K 4YeIOBEYECKOMY 00-
MICHUIO PACTyT: WX Bce OOJBIIE WHTEPECYET dMO-
[UOHAJbHAS CBsI3b C OpEHIIAMU CEKTOpa KpeaThB-
HOW SKOHOMHUKH. YenoBeueckoe OOIIEHHE O3HA-
yaeT oOIIeHWe C KIWEeHTaMH Ha BCEX IIOTEeH-
OUAJIbHBIX HJIaT(i)OpMaX N KaHaJlaX CBsA3W B HH-
nuBuayanbHoi  wmasepe. IlompasymeBaeTcsi, uTO
MAJOT C KaXAbIM KIWEHTOM JOJDKEH OBITh HWH-
JUBUAYAJIBHBIM W aJallTUPOBAHHBIM KOHKPETHO
noJ Hero. CoriacHo NpOBEACHHOMY OMPOCY KIHEH-
THl WCIIBITHIBAIOT HEMpHsi3Hb K OoTam. Hampumep,
54 % notpebuteneit B CILIA oxxumaroT, 4TO B3aUMO-
neiictBue ¢ 00TaMM HETaTUBHO MOBIHSET Ha Kade-
CTBO X XHU3HU.

ITo cpaBuenuito ¢ 2019 r. maHHBIE aHAJIUTHYEC-
KHX OTYETOB MEXKJIYHAPOJHONH KOHCAJITHHTOBOM
Consulting
YTO OXHIAaHWS noTpeOuTesned oT OpeHJoB B

kommannn  Forrester MTOKa3bIBAIOT,
obmacT sSMmmatud pactyT. KiueHTs oTMedaror,
YTO OHH JIIOOSAT OpEeHABI, COBEPIIAIOT TOKYIKH,
PEKOMEHJYIOT WX CBOEMY KpPYry M TPOSBISIOT
JIOSUTBHOCTh, €CJM OpEeHIBl TMPENOCTaBISIIOT UM
SMOLIMOHAIbHBIN Jlosiin-

pelieBaHTHBIN OIIBIT.

HOCTb KIIMCHTOB HPOABIIACTCA B TOTOBHOCTHU

OTKa3aTbCsl OT OPEHIOB, KOTOpbIE HE B COCTOS-
HUM YJOBIIETBOPUTH HX TpeOOBaHWUsS, B TIOIb3Y

https://doi.org/10.21603/2782-2435-2023-3-1-86-96

Ooyiee BaXKHYIO pPOJb, T. K. OXHJAHUS KIMEHTOB
OT OpeHIOB B OTHOIICHWHM KAacTOMH3AIMH B3au-
MOJEHCTBUM PACTYT.

OKCHepThl OTMEYalT, YTO €CTh MpsiMas Kop-
pelsiuus  MEeXJy pEeJeBaHTHOM KOMMYHUKalHen
u pesynbratamu. «Ecam mronm BoCpUHHUMAIOT
OpeHa kak Oojiee UYEIOBEUYHBIH, TO BEPOSITHOCTH
TOT0, YTO OHU TMOJIOOST ero 6ojee 4eM B JIBa pasza
BBIIIE, @ BEPOSITHOCTH TOTO, YTO OHU MOPEKOMEH-
IyI0T ero, B 1,8 pasa BBIIIEY .

WHTennexkTyanpHbIl CTpaTeruyeckuii OpeHIuHT
OCHOBAaH Ha KJIUECHTOOPUCHTUPOBAHHOM IMOAXO-
ne kK (HOpMHUPOBAHHUIO WMHIDKA WIHW oOpa3a OpeH-
Jla dYepe3 JMYHbIE OSMOIMU M BledyaTieHus. B
HAay4yHOM JUCKypCce€ TEeMaTHKa pa3BUTHUS OMIIA-
THYHOCTH OpPEHIOB OCTaeTcs momyisipHon. Hc-
CIEeNYIOTCS BONPOCHI  BIMAHMUS ~ OMIIATUYHOCTH
OpeHJI0OB Ha pa3BHTHE OallaHCa KOPIOPATHBHBIX,
COIMANIBHBIX W TOCYJAapCTBEHHBIX HWHTEPECOB H
pONM  MEPCOHAIBHOTO OpeHAMHra B Pa3BUTHH
AMMATUYHOCTH; KOHKYPEHTHBIC TIPEUMYIIIECTBA «Ue-

JIOBEYHBIX» OPEHNIOB; CTpPAaTeTHYECKHE PEIICHH

A1 Pa3sBUTHUS SMIATUYHBIX 6peHI[01312’13’14’15’16’17’18’19.
VnHoBauuu B OpeHOMHIE ONMUPAIOTCA Ha JaHHbBIE
HEHPOOMOIIOTHH M TICHXOJIOTHH, YTOOBI chopmu-
poBaTh MOHMMaHHE IS TPYIOBBIX PECYPCOB TO-
ro, Kak NCHUXWYECKHE IPOLECCHl 4YeJoBeKa Oyaro-

MMPUATCTBYIOT HNPUHATUIO OSMOLMOHAJIBHBIX PEIIC-

OpeH/IOB, KOTOpbIE TOTOBBI JIy4Ylle YAOBIETBO- HHUH O MOKYIKE KOMMEPYECKHX TOBAPOB U yCIYT.
pUTb HUX HHTEpechl U mnoTpedHocTH. CTpareru- Bpenapl NOMKHBI HAuWHATH CBOM HyTh C CO-
YeCKH TpEeHJ TepCOoHANM3alMid WIpaeT BCE TMEPEeXKUBAHUS W TMOHWMaHUA KIHNEHTOB. C TOYKH

' Study shows consumers value human-like communication from brands. URL: https://www.thedrum.com/news/2018/11/20/study-shows-consumers-
value-human-communication-brands (mara o6pamenus: 06.01.2023).

12 Jeong H. J., Kim J. Human-like versus me-like brands in corporate social responsibility: The effectiveness of brand anthropomorphism on social
perceptions and buying pleasure of brands // Journal of Brand Management. 2020. Vol. 28. P. 32—47. https://doi.org/10.1057/s41262-020-00212-8

» Thomson M. Human brands: Investigating antecedents to consumers’ strong attachments to celebrities // Journal of Marketing. 2006. Vol. 70. Ne 3.
P. 104-119. https://doi.org/10.1509/jmkg.70.3.104

14 Portal S., Abratt R., Bendixen M. Building a human brand: Brand anthropomorphism unraveled // Business Horizons. 2018. Vol. 61. Ne 3. P. 367-374.
https://doi.org/10.1016/j.bushor.2018.01.003

15 Graham K. W., Pelletier M. J., Wilder K. Two faces of brand hate: Corporate vs. human brands: An abstract / From micro to macro: Dealing
with uncertainties in the global marketplace / editors F. Pantoja, S. Wu. Cham: Springer, 2022. P. 513-514. https://doi.org/10.1007/978-3-030-89883-0_132
16 The invisible leash: When human brands hijack corporate brands’ consumer relationships / J. N. Giertz [et al.] / Journal of Service Management. 2022.
Vol. 33. P. 485-495. https://doi.org/10.1108/JOSM-06-2021-0211

17 Carlson B. D., Donavan D. T. Human brands in sport: Athlete brand personality and identification // Journal of Sport Management. 2013. Vol. 27. Ne 3.
P. 193-206. https://doi.org/10.1123/jsm.27.3.193

¥ Close A. G., Moulard J. G., Monroe K. B. Establishing human brands: Determinants of placement success for first faculty positions in marketing //
Journal of the Academy of Marketing Science. 2011. Vol. 39. P. 922-941. https://doi.org/10.1007/s11747-010-0221-6

1 Angelini F., Castellani M., Pattitoni P. Artist names as human brands: Brand determinants, creation and co-creation mechanisms // Empirical Studies
of the Arts. 2023. Vol. 41. Ne 1. P. 80-107. https://doi.org/10.1177/02762374211072964
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https://doi.org/10.1509/jmkg.70.3.104
https://doi.org/10.1016/j.bushor.2018.01.003
https://doi.org/10.1007/978-3-030-89883-0_132
https://doi.org/10.1108/JOSM-06-2021-0211
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https://doi.org/10.1177/02762374211072964
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3pCHU ITOBBIIICHUA T'OTOBHOCTH 6H3HCC-HpO—

mecca YeJOBEYHOCTh OpeHja HaduHAeTCs ¢
YIpaBlIeHHUsT KIMEHTCKOW mHpopMauueit u ee Kop-
PEKTHOTO CYMTHIBAHUS, CTPAaTETHYECKOTO aHalu-
3a KIMEHTCKOTO IyTH, a TaKXe C pealu3aiuu
MaclITa0HOH ~ KOMMYHHMKAIIHOHHOH  CTpaTeruH.
BpeHnpl MHBECTHUPYIOT B HOBBIE TEXHOJIOTHH, YTO-
OBl HCIIOJIb30BaTh KIIOUEBbIE KOHKYPEHTHBIE MPEH-
MYyILECTBA YEJIOBEYECKOTO OOLICHUs ISl JI0JITO-
CPOYHOTO Pa3BUTHs CBOET0 OM3HEca W yJep:KaHUS
KIIUCHTOB.

B 2019 . Obn paspaboran muaekc Brand Hu-
manity Index (BHI), orpaxarommii Kareropuio
OMIATHYHOCTH M YEJIOBEUYHOCTH OpeHna uepe3 ero
cTpaterndyeckue  aTpuOyThl.  DYyHKUHMOHAIBHBIC
xapaktepuctuku BHI mokaswpiBaroT, kakue JeucT-
YTOOBI

BUSL MOXET TPEANPUHATH OpeHs, po-

JIEMOHCTPUPOBATh W YKPENUTh CBOE YYBCTBO
20

SMIIaTUU . BpeHApl, KOTOpBIE CTPEeMATCS MOCTpPO-

WUTh  JIOJITOCPOYHBIE  OTHOIICHUS

co CBOUMMU

KIIMCHTAMH, JACMOHCTPUPYIOT, HYTO OHHU LCHAT

BpeMsA CBOHMX KJIIMCHTOB, OIICPpaTHUBHO W YYTKO

pearupyroT Ha HuX nOTpeOHOCTH. BakHo, uTO

6p6H,I[I>I JaHHBIX Hpe,I[HpI/IﬂTI/Iﬁ INOHHUMAKT H

WCIONB3YIOT —MPEIINOYTHTEIBHBIA  KaHal — CBS3H
1 KOHTAKTa JUI KIIMEHTa, a HE TOJIBKO TOT, KOTOPBIH
sBisieTcst HanOosiee (P(HEKTUBHBIM WU YIO0OHBIM
JuIst On3Heca.

CornacHo HCCIEJOBAHHUIO MEKIYHAPOAHOH KOH-
cantuHroBo  Kommanmm Forrester Consulting
OpeHZBl MOTYT CJeoBaTh 3-M CTpPaTErHYeCKUM
HATIPABIICHUSAM PA3BUTHS YCTOBEIHOCTH

— €CTECTBEHHOCTb, T. €. OpEeH]l UCIOJIb3yEeT MpOC-

ThIE peYeBBbIC KOHCTPYKIUU U JAKOHUYHBIE
¢pas3bl, a HHCTPYMEHTHI CTPATETHYECKUX KOM-
MYHHMKallM{d IPUMEHSIOT B Pa3TOBOPHOM TOHE;

— BHHUMATENILHOCTb, T. €. OpeH] yJlenseT BHUMa-

HUE

HOTpe6HOCT$IM KIUCHTOB, IIOCTOSAHHO

OTCIIKUBAET W COBEPIIEHCTBYET OOPATHYIO

TEOPUA U NMPAKTUKA
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CBSI3b, @ TAKXKE CO3/JaeT IEPCOHN(PUIIUPOBAHHBIC
MPEIUTOKCHUS;

— MEpPCOHAIBHOCTh, T. €. OpeHJ BbICTpauBacT
JUYHYI0 KOMMYHHUKALHUIO C KIHEHTOM JUIs
CBOCTO MPOJBMKCHHUSI dYepe3 Kpyr OOLIeHHS
CBOETO KJIEHTA.

VmnnemenTanuss TpeHAA pPa3BUTUS HMIATHH
TpeOyeT KOOpAMHALMKA MEXAY TPYJIOBBIMU pe-
cypcaMH KOMIIaHMM, TEXHOJOTHSIMH, OpraHu3a-
LUOHHHOM CTPYKTYpOW, KIMEHTaMH U HUX JaH-
HeIMH. PesynbraThl ncciemoBanusi «Build Brand
Humanity By Mastering Empathy At Scale»
MIOAYEPKUBAIOT, YTO COOP, YIIpaBICHUE U Pa3BUTHE
OPEIUKTUBHON aHAIMTHUKH SIBISIIOTCS  OJAHHMH
M3 CaMBbIX CJOXHBIX 3a7ad Uil MHOTHUX (UPM.
[TosoBMHA ONpOIIEHHBIX OPEHAOB B paMKax MHH-
TEPBBIOMPOBAHUS OTMETHIIA, YTO 3HAHHE TOTO,
YTO OHHM COOMPAIOT NpaBUJIbHBIC JaHHBIE O KIIH-
€HTaxX W IPEeBpallaloT UX B IOJE3HYI0 HH(pOpMa-
LUI0, SIBJSIETCSl ONHUM M3 JBYX CaMbIX O0Jb-
WIHX TPENMATCTBHH Ui OOIICHHS C JTIOABMH .
KiueHTsl NOCTOSIHHO COOOIIA0T, YTO AMOLMOHAJIb-
Hble U (QYHKIMOHAJIbHBIC PhIUark, KOTOPbIE OHU HC-
MOJIB3YIOT ISl ONpEAENICHUS] YEeIOBEYHOCTH OpEeH-
Jla, HaYMHAIOTCS C BBICIYNIMBAHHUS W ITOHUMaHUS
KOHTEKCTa KiueHTa. KIMEeHTBl 0XXKHIAIOT, YTO BBI
y3HaeTe UX U 4TO UX BOJIHYET (KaK C TOUKHU 3pEHUs
TEMBI, TaK U C TOYKHU 3PEHUS TOTO, KaK U 10 KAKUM
KaHamaM OpeHAbl JOJDKHBl B3aMMOACHCTBOBATH
C HUMH), a 3aTeM OTBeTHTE TeM xe. Haubosee
BaXHbIC MAPKETHHTOBBIC 3aJladydl  CBSI3aHBI C
[IPOCIYLIMBAaHUEM, IOHUMAaHUEM U MPUHATHEM YII-
PaBICHYECKUX PELICHHH B COOTBETCTBHH C TEM,
YTO COOOINAIOT UM JaHHBIE O KiHeHTax. Coop, uH-
Terpauusi U yNpaBiCHHE KINEHTCKUMHU ITaHHBIMHU
OBUTH TJIABHOW CTpaTerHdyecKo 3amadeii B oliac-
TH cTpaTermueckoro Openamura. bBpeHawl paccka-
3ali, 4YTO UM TPYAHO KOOPAMHUPOBATH MAapKETHH-

TOBYIO JC€ATCIBHOCTh IIO0 MHOXECTBY KaHallOB,

2 Build brand humanity by mastering empathy at scale. URL: http://info.braze.com/rs/367-GUY-242/images/Build Brand Humanity By Mastering
Empathy At Scale.pdf?mkt_tok=MzY3LUdVWS0yNDIAAAGJDIRk4S100ufrrKsbGz0IBaFHnCHV6CHzF9Im1tMuz48qjlvGffscqPvIR6jH6D6t1L
ZALPZgvCxILRNhGJXxLsXAW{fwPBBIbFU3Y SlltqnIKO (nara oopamenus: 01.01.2023).

2 Tam xe.
22 Tam xe.


http://info.braze.com/rs/367-GUY-242/images/Build_Brand_Humanity_By_Mastering_Empathy_At_Scale.pdf?mkt_tok=MzY3LUdVWS0yNDIAAAGJDIRk4S10OufrrKsbGz0IBaFHnCHV6CHzF9Im1tMuz48qjlvGffscqPvlR6jH6D6t1LZ4LPZgvCxILRNhGJxLsXAWfwPBBJbFU3YSlltqnIK0
http://info.braze.com/rs/367-GUY-242/images/Build_Brand_Humanity_By_Mastering_Empathy_At_Scale.pdf?mkt_tok=MzY3LUdVWS0yNDIAAAGJDIRk4S10OufrrKsbGz0IBaFHnCHV6CHzF9Im1tMuz48qjlvGffscqPvlR6jH6D6t1LZ4LPZgvCxILRNhGJxLsXAWfwPBBJbFU3YSlltqnIK0
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Puc. 1. KonnenryajibHasi cxeMa BHeJpeHUSs] TPEH/1a YeJT0BEYHOCTH B 1eSITeJILHOCTh KOMIAHUHU JIETKOMH

MPOMBIIIJICHHOCTH U HHIYCTPUH MO/IbI

Fig. 1. Conceptual scheme for introducing brand humanity into light industry and fashion

YCTpOﬁCTB U TOYCK COINNPHUKOCHOBCHUSA, KOTOPBIMHU
CEroAHA MOJIb3YIOTCA KIMEHTHI.

Crpareruyeckue peumieHus Mo J0JIT0CPOIHOMY
Pa3BUTHIO TPEH/IA YeJIOBEYHOCTH
Tpenn YenoBeYHOCTH sl CTPATETHYECKOrO ycC-
nexa OpeHIa JOJDKEH OBITh IMOCIEIOBATEIBHO HM-
IUIEMEHTHPOBAH B BOINPOCHI CTPATETHYECKOrO pas-
BUTHUSA, T. K. OKA3bIBACT BJIIMAHUC HAa BCHO ILCIIOYKY
n00aBJICHHON CTOMMOCTH OpeHpa.

KonnenrtyanbHas

cxemMa BHEAPEHHA TpeHjaa

YCJIOBCYHOCTH B ACATCIIBHOCTh KOMIIaHUH JIETKOM

npen-
23

craBiieHa Ha pucyHke 17. Teopus m Meromosiorus

MNPOMBINIJICHHOCTU W HWHAYCTPHUU MOIBI

cTparerupoBanus akaneMmuka B. JI. KBunTta nexut
B OCHOBE JOCTI)KEGHHUS CTPaTerMuecKoro ycrexa
JOJITOCPOYHOTO pa3BUTHUS npez[an/I;ITI/I5124’25’26.

Hanuune CcOOTBETCTBYIOLIETO cmpamecuiecko-
20 npuopumema. VIMeeTcs M COOTBETCTBYIOLIUN
IPUOPUTET Yy MPENIPUATUS JIETKOH IPOMBIII-
JIEHHOCTH W HMHAycTpun Mojawl? Ilpoanamusupo-
BaHbl JIN KOHKYPEHTHbIE NPEUMYILIECTBA IJIsi €ro
peanuzanun? ObecriedyeH JM JAaHHBIA TPUOPHUTET
KOHKYPEHTHBIMH mpeumymectsamu? Jlns ycnem-
HOM HMIUIEMEHTallUd MAAaHHOTO TPEHIa JOJIKEH
OBITh pa3paboTaH CTPATErMUECKUN TPUOPHUTET C:

— LeNsMH W IEeJIEBBIMH IPOrpaMMaMHM, peallu-

3YIOLIMMH IPUOPUTET;

» CoCTaBJIEHO aBTOPOM.

2 Kunr B. JI. Konnenmms crpareruposanus. T. 1. CI16.: C3UY PAHXuI'C, 2019. 132 c.
2 Keunr B. JI. Konuenuus crpareruposanus. T. 2. CI16.: C3UY PAHXul'C, 2020. 162 c.
% KeunT B. JI. CTparernyeckoe ynpapieHHe 1 SKOHOMHKA Ha I100aibHOM (opMmupyromeMcs peiHke. M.: busnec atnac, 2012. 626 c.



XBopoctsnast A. C. CtpaTernueckasi TpaHCHOpMAIYSL...

CTPATETMPOBAHVE:

https://doi.org/10.21603/2782-2435-2023-3-1-86-96

— 3a7a4aM¥l  TIPUOPHUTETa, paclpeeIeHHbIMA
10 TIEJISIM;

— KOHKYPEHTHBIMU IPEUMYIIECTBAMU, HA OCHOBE
KOTOPBIX Oy/IeT peaan30BhIBATHCS IIPUOPUTET;

— pecypcam IS peau3aiuy MPUOPHUTETA;

— Ka4eCTBEHHBIMHU XapaKTEPUCTUKAMU MO BHUAAM
pecypcoB, BKIIOYas TPYyAOBBIE, (UHAHCOBBIC,
MaTepualibHbIe U UH(PPACTPYKTYPHBIC.

Tpyoosvie pecypcei. Vmeercs nu  KOMaH[a,

OTBEYAIOIAsl LEHHOCTAM KJIUMEeHTOB? HacKoibko

OpraHm3anusi ONTUMU3UPOBATA CBOWX COTPYIHHU-

KOB, KOMaHJIbI U TEXHOJOTHUU JUIsi OOeCTeYCHHS

MacmTabHOTO YEIIOBEUEeCKOTO OOmIeHusA? bpeHmsl,

KOTOPBIC UMEIOT TPYAOBBIC PECYPCHI, IPYKEIHOOHBI

WJIM HEMHOTOCJIOBHBI, B 3aBUCUMOCTH OT HHTEPECOB

KIIMEHTOB, W OPTaHU3aIMOHHO CTPYKTYPHUPOBAHHI,

a TaK>Ke UCIOIB3YIOT aBTOMATU3AIIUIO ISl CO3TaHUS

WHIUBUAYAIbHBIX  MPEUIOKCHUI KIHCHTAM .

TakuM 00pa3oM, MPOHUCXOAWT 3SKOHOMHSA CTpare-

THYECKOTO pecypca BPEMEHU, a y COTPYIHUKOB

TIOSIBJISIETCSL  CTpaTernmyeckas BO3MOXHOCTh cocpe-

JIOTOYNUTHCS HA WHBIX aCMEKTax COBEPIICHCTBOBA-

HUsL JIOJTOCPOYHOTO pa3BuTHs Openja. Hampumep,

KIIMEHTCKOM O00CITy>)KWBaHHH.
Cmpamezuueckoe ynpasienue un@opmayuel.

Ectp 1 mexaHus3M, METOIbI U UHCTPYMEHTHI BBI-

sSBICHHUS TpeOyeMoll KIMEHTCKON wuHpopMau

y KOMITaHUH CEKTOopa KpPEaTHWBHOH DKOHOMUKH?

Hackonbko opranuzanus crnocoOHa HCIIOJIb30BaTh

uHQOpPMAIIMIO O KIMEHTaxX I CO3JaHWs WHTe-

TPUPOBAHHOTO W WHAWBUAYAIBHOTO KIUEHTCKOTO

omnbiTa? bBpeHOpl HMCHONB3YIOT HHPOPMAIUIO O

KIIMEHTAaX B pEXUME pEalbHOrO0 BPEMEHH, YTO-

OBl TEHEpUPOBATH >KUBBIC, WHIUBHUIYAJIbHBIC MHE-

HUs KIWCGHTOB W WHCAWTBI Il WHGOPMHUPOBa-

HUS CBOMX MAapKETHHTOBBIX KaMITAHWA W TOYEK

CONPUKOCHOBEHHUs. MHOIHME YCIEUIHbIE OpPEH/IbI

JIOCTABIJISIFOT ~ [IEPCOHAIM3UPOBAHHBIE COOOIICHUS

KJIMEHTaM, HE3aBUCHMO OT YCTPOWCTBA WM TOYKH

KOHTaKkTa (MH(pOpMAIMOHHAs CTOMKa, CTOHKa pe-

UEeNuu, Meaua TaHellb, OaHHep W T. 1.). Takxke

OHH JIOJDKHBI TOCTOSHHO 3aHUMAaThCsi MOHHUTOPHH-

roM ¥ KOHTpOJEM HH(OPMAIMOHHOTO TOJS, YTO-
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OBl COBEpLICHCTBOBAThH CBOM NPEUIOKCHUS HIIN Ka-
HaJlbl CBSI3U ISl KIIMEHTOB.

Tpancgep mexnonozuii. Hackonbko B opraHu-
3alliK pa3BUT BHYTPEHHUH M BHEWIHUH TpaHcdep
TexHoJmorui? VIMeroTcsi MM cTpaTernyecKkue mapt-
HepcTBa C BHEWHUMHU wucnogHuTensmu? Kakoit
YPOBEHb 3pEIOCTH OPraHU3alUOHHBIX CTPYKTYp?
Hackosibko opranusanusi crocoOHa MCIIOJIb30BaTh
TEXHOJOTUU I IPEJOCTaBICHUS JUHAMUYHOIO,
MEPCOHATU3UPOBAHHOTO KOHTEHTA, OCHOBAHHOIO
Ha JaHHBIX B peXMME pealbHOro BpemeHu? bpen-
JbI,
3yIOT JWHAMHYECKHH KOHTEHT B DPEXKHME peajb-

KOTOPBIC BJIAACHOT HHCTPYMCHTaMH, HUCIIOJIb-

HOTO BPEMEHM M B Macmrabe, co3faBas pekiaM-
Hble KaMIIAaHUM Ha CErMEHTaX, KOTOpbleé OCHOBAHBI
Ha MHpOpPMAIMM O KIMEHTAaX U IIOCTOSIHHO TECTH-
pYIOTCSl, KOPPEKTHUPYIOTCSI W  ONTUMHU3HPYIOTCS.
Wndopmanuss o kiueHTax OpEeHIOB pacripocTpa-

HACTCHA IO XpaHUIUIIAM JTaHHBIX 1 TEXHOJIOTH.

BbIBO/1bI
Crparternueckne TPEeHIb M 3aKOHOMEPHOCTH OKa-
3bIBAIOT BIIMSIHUE Ha WMWK, 00pa3, I[EHHOCT-
HOE TIpeIJIOKEHUE

U HUHCTPYMEHTHl OpeHAMH-

ra. VHCTpyMEHTBI cTpaTeTHMYecKHX KOMMYHHKa-
IUH TOCTOSTHHO ABOJIIOIMOHUPYIOT B JIETKOH TMpO-
MBILUIGHHOCTH W MHAYCTpUM MOAbl. B pe3syib-
Tare OpeHAbl IUTAHUPYIOT OOJbIIe WHBECTHUPO-
BaTh B TpaHc(ep TEXHOJOTHH, CIOCOOCTBYIOLIHMA
KayeCTBEHHOMY 4YeJIOBEUECKOMY OOILICHHIO IS
MOCTPOCHUSL JOJTOCPOYHOW SMOILIMOHAJIBHON CBSI-
3u. [loBbllIeHHE JOBEpHUsT U YAOBIETBOPEHHOCTH
KJIMEHTOB, JOCTH)KEHUE IIPEBOCXOJCTBA B INPHUBIIE-
YEeHUU BHHUMAHHS W YBEJIWYCHHH JOJU pBIHKA, a
TaK)kK€ HaJaKMBAHHWE BBITOJHBIX OTHOIIEHHH C
KJIMEHTaMU JOJDKHO 3aHMMAaTh

IEpBOC  MECTO

B CIHCKax CTpaTerH4YecKux Ielaeid OpeHmoB.

OTa KIMEHTOOPUCHTHUPOBAHHOCTh, YEJIOBEYHOCTh
M DOMIIATHYHOCTh HEOOXoawma ISl BBEDKHBaHHS
OpEHJIOB B 3I10XY, KOTJa KIMEHThI UMEIOT OOJIbIIIC
CTPATeTHYECKUX BOBMOXKHOCTEH JIUKTOBATH yCIOBUS

CBOHUX OTHOIIICHUN C KOMITAHUSIMH.

¥ Buckingham M., Vosburgh R. The 21st century human resources function: It’s the talent, stupid! // Human Resource Planning. 2001. Vol. 24. Ne 4. P. 17-23.
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